SOLUTION BRIEF

ACTO OmniSight™ for

Launch Excellence

Commercial Learning & Development (CL&D) teams need insight to evaluate the effectiveness
of their launch training throughout the course of the product launch lifecycle, but when training
data is siloed in multiple systems and fragmented across point solutions, how can teams
optimize training and demonstrate its impact on product launch success?

With ACTO OmniSight™ for Launch Excellence, CL&D teams have real-time insight into training
effectiveness from pre-launch home study, to live launch training, to post-launch pull-through.
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ACTO OmniSight™ for

Launch Excellence

POST-LAUNCH INSIGHT
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CONCLUSION

Pharmaceutical companies have one chance to get their product launch right. Whatever revenue
trajectory is set at launch — either meeting expectations or missing them — sets the course that
drug will follow for the rest of its lifetime; so, timely insight and course correction are critical. But,
Marketing, Sales, and CL&D leaders struggle to identify performance promoters or diagnose areas
of risk that would allow them to impact rep behavior and improve performance.

With ACTO OmniSight, you have real-time visibility into the effectiveness of your pre-launch,
launch, and post-launch commercial training, so you can spot positive and negative trends in the
field and respond quickly to optimize rep performance, while proving the impact of learning on
launch success.

Copyright ©2023, ACTO Technologies, Inc. All rights reserved.

LEARN MORE CONTACT CONNECT
acto.com +1844 277 2286 m linkedin.com/company/actoapp/
sales@actoapp.com

twitter.com/ACTOapp

acto.com/podcast

acto.com/blog




